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Annual Clambake 
is almost here!
The Rhode Island Builders 
Associa  on’s 63rd Annual 
Ou  ng & Clambake is slated 
for Friday, August 9th, and 
 cket prices are as low as 

ever. There’s s  ll  me to get 
in on a day of food, fun and 
networking, and you can s  ll 
become a sponsor! 

Page 2 and back cover

‘Boot Camps’ 
for contractors 
coming to RIBA
In coopera  on with 
Andersen Corp., RIBA is 
hos  ng a series of fi ve free 
“Boot Camps” for contractors 
on basic business subjects 
this fall. Members and non-
members are welcome.   

Pages 7 and 8

RIBA Golf Classic 
is Sept. 23
Don’t miss RIBA’s 22nd 
Annual Golf Classic at the 
Wannamoise   Country Club! 
All proceeds will benefi t 
Builders Helping Heroes.

Page 7

Be a member!
It’s one of your best business 
bargains this year! See the 
membership applica  on in 
this issue.   

Page 20

see EXACTIONS...page 27

Permit extension signed into law

Meeting up at the Rhode Island Builder’s Association’s 
PAC fundraiser at Waterplace Restaurant in Providence 
on June 6th are, from left, Michael L. DeCesare of 
DeCesare Building Co., Inc.; RIBA General Counsel 
Christine Engustian, Past RIBA President Robert A. Cioe 
of C.O. Construction, and RIBA Chief Lobbyist Joseph 
W. Walsh. Story on page 12.  

In a good cause

Supreme Court ruling
shakes up land-use exac  ons
Industry hails decision that strengthens property rights.

By Paul F. Eno and the National Association of Home Builders 

 Local requirements that builders and developers pay for unrelated community improve-
ments or mitigations might have to be re-evaluated in the light of a July decision by the 
U.S. Supreme Court. 

Lawmakers pass six major 
bills affecting the industry. 

By Paul F. Eno Editor 

Expiration dates for ap-
proved permits have been 
extended until July 1, 2015, 
thanks to the “tolling” or 
permit-extension legislation 
proposed by the Rhode Is-
land Builders Association, 
passed by the General As-
sembly and signed into law 
by Gov. Lincoln D. Chafee 
in early July. 
“This legislation eases 

what could have been a 
crippling fi nancial burden 
in a slow market: Having 
to re-engineer and re-apply 
for permits and approvals 
if a development could not 
have been completed by the 
original expiration date,” 
explained RIBA Executive 

Director John Marcantonio.
The bill will extend per-

mits for another two years 
based on a formula avail-
able at the Dept. of Environ-

mental Management (DEM) 
website: www.dem.ri.gov/
programs/benviron/water/
permits/tolling.htm.

see LAWS...page 29
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In the Spotlight

WHEN: Friday, August 9th, noon to 7 p.m.   
WHERE: Francis Farm, Rehoboth, MA 02769   
COST: $38 each for the fi rst 200 people, $65 or less 
thereafter, depending on sponsorships.    
DEADLINE TO REGISTER: August 2nd    
FOR INFORMATION AND TO REGISTER: Logon to 
RIBUILDERS.org, click on this event under the “Events 
Calendar,” or contact Elizabeth Carpenter at ecarpenter@
ribuilders.org or (401) 438-7400.

There’s still time to get in on the Rhode Island Builders 
Association’s 63rd Annual Summer Outing and Clambake. 
With ticket prices as low as ever and with beautiful Francis 
Farm as the backdrop, this biggest of RIBA’s networking 
and social events will feature food, fun, games and unique 
contests.
The low ticket price will include all that and two free 

beers. Free soda and water will be available to att endees 
all day. Make 2013 the year that your company makes the 
RIBA Clambake your annual outing, as many companies 
do!

RIBA clambake is almost here!
Sponsorships
RIBA has worked very hard to keep the ticket cost as 

low as possible. The more companies that come forward 
to sponsor the event, the lower the ticket price will be, so 
please consider a sponsorship. Contact Elizabeth Carpen-
ter at the RIBA offi  ce, ecarpenter@ribuilders.org or at (401) 
438-7400.
Sponsors will be recognized at the event and in The Rhode 

Island Builder Report’s Outing Issue in September. 
See the box below for sponsorship levels. 
As always, great food will be highlighted throughout the 

day. There will be clamcakes and chowder (red and white), 
hot dogs, and litt le necks on the half shell. Later in the day, 
there will be a traditional clambake, with steamers, bar-
becued chicken, brown bread, fi sh and all the fi xings, fol-
lowed by ice cream. Steak and lobster will be available for 
an extra charge. Soda, beer and assorted drinks will be on 
hand all day.
Enjoy volleyball, horseshoes, basketball, the football toss, 

insulation toss, the RIBA-invented sport of plywood throw-
ing, and more.

Be an Outing & Clambake Sponsor!
Premier: $1,000 • Supporter: $500

Patron: $300 • Friend: $75

Here’s what you get:
Premier: Includes fi ve complimentary tickets, a sign at every event station, a banner at 
dinner, mention in The Rhode Island Builder Report, a website link and mention in all RIBA 
social media.

Supporter: Includes two complimentary tickets, a banner at dinner, mention in The Rhode 
Island Builder Report, a website link and mention in all RIBA social media.

Patron: Includes a banner at dinner, mention in The Rhode Island Builder Report, a website 
link and mention in all RIBA social media.

Friend: Includes mention in The Rhode Island Builder Report, a website link and mention in 
all RIBA social media.

Contact Elizabeth Carpenter at the RIBA offi ce, 
ecarpenter@ribuilders.org or at (401) 438-7400.
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The Rhode Island Builder Report is published 
monthly by the R.I. Builders Association, 450 
Veterans Memorial Pkwy. #301, East Providence, 
RI 02914, tel. (401) 438-7400, fax (401) 438-
7446, e-mail INFO@RIBUILDERS.ORG.  
Advertising information is available on the Internet 
at www.RIBUILDERS.org or from New River 
Press at (888) 273-1941 (ext. 1). Claims and 
representations made in advertising are the sole 
responsibility of the advertiser. The Rhode Island 
Builder Report and the R.I. Builders Association 
neither endorse nor guarantee advertiser claims. 
Readers may submit articles and photographs of 
interest to the residential building and remodeling 
industries in Rhode Island, but the publishing 
director and editor may reject any submission 
or advertisement. While designed to provide 
accurate and authoritative information on the 
subjects covered, The Rhode Island Builder Report 
and the Rhode Island Builders Association are 
not engaged in rendering legal, accounting or 
other professional or technical advice or product 
support. Accordingly, RIBA cannot warrant the 
accuracy of all technical information contained 
herein and disclaims any and all liability which 
may result from publication or reliance on the 
information provided.Unless otherwise noted, 
articles may not be reprinted without the written 
permission of the publishing director. The Rhode 
Island Builder Report is edited, designed and 
produced by New River Press, 645 Fairmount 
St., Woonsocket, RI 02895, tel. (401) 250-5760 
(ext. 1), fax (401) 356-0913, e-mail builder@
newriverpress.com.

For membership 
information, visit www.
RIBUILDERS.org or call 

(401) 438-7400

see MEMBERS...page 28

RIBA thanks these members 
who renewed in April, May & June

Arthur DiFilippo, A&D Realty, Inc.
Asa Hoxie, A.B. Hoxie, Inc.
Armand R. Seelenbrandt, 
 A.R. Seelenbrandt & Sons, Inc.
Albert S. Gizzarelli, 
 A.S. Gizzarelli Plumbing/Htg., Inc.
Jon Kletzien, Advanced Media Design, Inc.
Alice Viola, Alice Viola Proper  es
Andrew Giuliano, Allied Electrical Group, Inc.
Jerry Fiske, Anchor Insula  on & Co., Inc.
James E. Hall, Aquidneck Construc  on, Inc.
Stephen J. Tyson, 
 Architectural Preserva  on Group
Mark VanNoppen, Armory Revival Co.
Allison Arnold, Arnold Lumber Co., Inc.
Brian A. Murphy, Atkisson Electric Co., Inc.
Philip A. Ayoub, Ayoub Engineering, Inc.
Peter Bartkiewicz, Bart’s Carpet Sales, Inc.
Anne Poirier, Beauchemin Lumber
Donald R. Swanson, 
 Bowerman Associates, Inc.
John Fogarty, 
 Boyle & Fogarty Constr. Co., Inc.
Michael P. Winter, Builders Surplus, Inc.
David Caldwell Jr., Caldwell & Johnson, Inc.
Mary Cool, California Closets/Crea  ve Closets
Charles H. Pa  erson, Century Sheet Metal, Inc.
Chris  ne J. Engus  an, 
 Chris  ne J. Engus  an, A  orney
Peter D. Reed, Coastal Electric, Inc.
Anthony J. DePamphilis, Commercial Tile Co.
William T. Hamill, Concrete Products, Inc.
George A. Pesce, Consolidated Concrete Corp.
Anthony Guida, Construc  ve Linework
Jonathan P. Souza, Cornerstone Carpentry, Inc.
Jennifer Voll, Cypress Design Co.
John D. Damon, The Damon Co.
Sergio DeSimone, 
 Daniela Construc  on Co., Inc.
Jeff rey P. Davenport, 
 Davenport Construc  on, Inc.
Richard A. Cruise, Dick Cruise Carpet Co.
For  n Joseph Jr., Dynasty Electric, LLC
Edward A. Heon Jr., 
 E. Heon & Sons Home Imp., LLC
Michael R. Plume, East Side Masonry
John S. Peters, 
 Ecologic Spray Foam Insula  on, Inc.
Steven Ellio  , Elco Pain  ng, Inc.
Leigh Taylor, Fleetwood Management, LLC
Thomas E. Forcier, 
 Forcier Construc  on Co., Inc.
Frank O. Waterman ,
 Frank O. Waterman & Assoc., Inc.
Fred Flanagan, Fred Flanagan, Inc.
David Croutear, 
 Fron  er Welding & Fabrica  ng, Inc.
Gerald A. Schackner, G.A. Schackner Builders

Kenneth McCallum, Galaxy Lawn Sprinklers
William J. Geddes, Geddes Builders
Roy Savasta, 
 Gilbert Electric & Constr. Co., Inc.
James F. Gilbert, Gilbert Realty Corp. Trust
Paul Goldense, 
 Goldense Building Products, Inc.
Joao E. Gonsalves, Gonsalves Realty
Dan San  s, Greenwich Bay Homes LLC
Stephen Grenier, Grenier Constr. Co., Inc.
Edward N. Holland, 
 H.V. Holland, Inc. Hea  ng/AC
Herman deKoe, 
 Habitat for Humanity - Gr. Prov.
Timothy J. Hebert, Hebert Design/Build
Peter D. Humphrey, Horner Millwork Corp.
Ron Mandeville, Hurd Auto Mall, LLC
Jeff rey A. Seyboth, J&L Landscaping Co., Inc.
Carmen P. Boscia, J. Boscia & Sons, Inc.
Robert G. Vandal, J.G. Vandal Roofi ng Co.
John J. O’Neil Jr., J.J.O., Inc.
William F. O’Rourke, James J. O’Rourke, Inc.
Stephen J. DeMetrick, JDM Designs
James Governo, JED Electric, Inc.
Jeff rey R. Hall, Jeff rey R. Hall Builders
Paul J. DePietro, JK Development Co.
Joseph C. Cunha, Joe Cunha Construc  on, Inc.
James Marcoux, K&J of RI
Craig S. Hibbad, KC Construc  on Co., Inc.
Al Kelly, Kelly’s Floor Covering, Inc.
Henry L. Richard Jr., 
 Kirkbrae Country Estates, Inc.
Theodore Kounavis, Kirkbrae Electric Corp.
Joseph Pakuris, 
 Kitchen & Countertop Center of N.E.
James A. Fusco, KWIK Plumbing & Hea  ng Co.
Larry Godin, L.R. Godin
Louis LaChance, LaChance Industries
David Cloxton, Lake View Development, LLC
J. Robert Pesce, Lehigh Realty, LLC
Ronald B. Levesque, Levesque Constr., Inc.
Jeff rey D. Lewis, Lewis Proper  es, Inc.
James S. Gladney, 
 Liberty Capital Partners, Inc.
David Goss, Liberty Cedar, Inc.
Jay Litman, Litman Architecture
Larry Giorgi, 
 LJ Giorgi Plumbing & Hea  ng, Inc.
Thomas J. Lopatosky Jr., Lopco Contrac  ng
Mark A. Bard, Lu-Lin Inc.
Mario Ma   ace, M&M Enterprises
Mark Sevegny, M. Sevegny Construc  on Co.
Mark Guadagni, Mark Guadagni Pain  ng
David Maron, Maron Construc  on Co., Inc.
Richard F. Salley Jr., Meg Proper  es, LLC
Alexander A. Mitchell, 
 Meridian Custom Homes, Inc.
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RIBA Calendar of Events

LOOKING AHEAD!
◊August 9: 63rd Annual RIBA Summer Ou  ng and Clambake - Noon to 7 p.m., Francis Farm, Rehoboth, Mass. Sponsors and 
prize donors are being sought. To register, logon to RIBUILDERS.org, and click on this event under the “Events Calendar,” or 
contact Elizabeth Carpenter at RIBA, ecarpenter@ribuilders.org or (401) 438-7400. Details on page 2.

◊September 4-5: OSHA 10-Hour Cer  fi ca  on Course - RIBA headquarters, East Providence, 11:30 a.m. to 5 p.m. both days. 
A  endance on both days is required for cer  fi ca  on. To register, logon to RIBUILDERS.org, and click on this event under the 
“Events Calendar,” or contact Sheila McCarthy, smccarthy@ribuilders.org, or call (401) 438-7400.

◊September 12: BBQ/Networking Night/Membership Drive Event - RIBA headquarters, East Providence, 4 to 7 p.m. FREE. 
Learn about RIBA’s new recrui  ng rewards and member benefi ts while enjoying hot dogs, hamburgers and grilled chicken 
with all the fi xings. Open to all members and non-members. Contact Elizabeth Carpenter, ecarpenter@ribuilders.org, or Elise 
Geddes, egeddes@ribuilders.org, or call (401) 438-7400.  

◊September 23: 22nd Annual RIBA Golf Classic - 11 a.m. to 8 p.m., Wannamoise   Country Club, Rumford. Sponsors and prize 
donors are being sought. To register, logon to RIBUILDERS.org, and click on this event under the “Events Calendar,” or contact 
Elizabeth Carpenter at RIBA, ecarpenter@ribuilders.org or (401) 438-7400. Details on page 7.

◊September 26: Shawn McCadden Marke  ng Boot Camp: Targe  ng the Right Customers - RIBA headquarters, East Provi-
dence. FREE to members and non-members. To register, logon to RIBUILDERS.org, and click on this event under the “Events 
Calendar” or contact Sheila McCarthy at smccarthy@ribuilders.org, or (401) 438-7400. Details on pages 7 and 8.

◊October 3: Shawn McCadden Es  ma  ng Workshop: Know What You’re Selling Before You Sell It - RIBA headquarters, 
East Providence. FREE to members and non-members. To register, logon to RIBUILDERS.org, and click on this event under 
the “Events Calendar” or contact Sheila McCarthy at smccarthy@ribuilders.org, or (401) 438-7400. Informa  on on page 7. 

◊October 8: 8-Hour Lead Safe Remodeler Renovator Course - 8 a.m. to 4:30 p.m. at RIBA headquarters. This course is 
required for all contractors working in pre-1978 buildings. Cost: Members $150, non-members $195. To register, logon to 
RIBUILDERS.org, and click on this event under the “Events Calendar” or contact Sheila McCarthy at smccarthy@ribuilders.
org, or (401) 438-7400. .

◊October 10: Shawn McCadden Workshop: Small Business Finances and Profi t Strategies for Non-Accountants - RIBA 
headquarters, East Providence. FREE to members and non-members. To register, logon to RIBUILDERS.org, and click on this 
event under the “Events Calendar” or contact Sheila McCarthy at smccarthy@ribuilders.org, or (401) 438-7400. 
Informa  on on page 7. 

◊November 7: Shawn McCadden Sales Workshop-Smart Selling for Tough Times - RIBA headquarters, East Providence. 
FREE to members and non-members. To register, logon to RIBUILDERS.org, and click on this event under the “Events Calen-
dar” or contact Sheila McCarthy at smccarthy@ribuilders.org, or (401) 438-7400. Informa  on on page 7. 

◊November 14: Shawn McCadden Produc  on Workshop-You Sold It Now You Need to Build It - RIBA headquarters, East 
Providence. FREE to members and non-members. To register, logon to RIBUILDERS.org, and click on this event under the 
“Events Calendar” or contact Sheila McCarthy at smccarthy@ribuilders.org or (401) 438-7400. Informa  on on page 7. 

February 4-6: Na  onal Associa  on of Home Builders Conven  on and Interna  onal Builders Show - Las Vegas, Nev. Watch 
for more informa  on. 

 More informa  on, registra  on and payment for most RIBA events is available at RIBUILDERS.org
◊Indicates a RIBA-sponsored event.
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Felix A. Carlone

A good legisla  ve year...
The 2013 session of the General Assembly is fi nally over, 

and the hard work by our Legislative Committ ee, headed 
by Ed Ladouceur and Steven Carlino, and many members 
has paid off  with some benefi cial legislation passed and 
some harmful legislation avoided.
You can read the full story, beginning on page 1.
On behalf of the Rhode Island Builders Association and 

the state’s entire residential construction industry, I thank 
not only the committ ee, but also our outstanding lobby-
ists, Joe Walsh, Gayle Wolf and Tom Hanley. It has been 
a terrifi c job by Executive Director John Marcantonio, who 
spent many hours in conference and at the State House on 
legislative issues, and by the many members who came to 
testify at hearings and who contacted their senators and 
representatives. 
The fact is that our collective teamwork has brought suc-

cess. We asked our membership to help, and you did. Lots 
of you talked with your senators and representatives, called 
the governor, communicated with the legislative leader-
ship, testifi ed before committ ees or otherwise helped, and 
that’s what made the diff erence.
This is what we will need more of in 2014. In fact, it might 

be hard to believe, but it will 
only be a few more months be-
fore the 2014 session of the Gen-
eral Assembly is upon us. So there is no rest for the weary. 
We at RIBA are already studying the issues, evaluating our 
industry’s needs, and preparing for the legislative work to 
come. We will certainly need your help once again.
Please watch for more information as the issues develop 

for next year.

Our Annual Outing and Clambake 
The time for RIBA’s biggest and most popular annual so-

cial and networking event is fi nally here. Our Annual Out-
ing and Clambake will take place on Friday, August 9th, 
from noon to 7 p.m. Join us at beautiful Francis Farm in 
Rehoboth, Mass., for a great day of food, fun, prizes and 
networking!
We have worked very hard to keep the ticket prices low, 

and every dime from sponsorships has been dedicated to 
that purpose. Why not become a sponsor, by the way? See 
page 2 for complete information.
I’ll see you at Francis Farm!
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Donors of Labor and Materials 
to the Dubois Project 

as of Press Pime
A.B.C. Concrete Form Co., Inc.

Branch River Plastics Inc.
Builders Surplus Inc.

Caldwell & Johnson Inc.
Chris Electric Ltd.

Concrete Products Inc.
Conservation Services Group

Contractors Supply Inc.
Cullion Concrete Corp.

DiGregorio Inc. 
DiPrete Engineering Associates

Douglas Lumber, Kitchens & Home Center
E.A. McNulty Real Estate

Eagle Leasing Co.
Ecologic Sprayfoam Insulation Inc.

J&J Electric Co.
J&J Hardware & Appliance

Lonsdale Concrete Floor Co., Inc.
Macera & Martini Transportation

Marcantonio Design Builders
Marcotte Construction Co.

Material Sand & Stone Corp.
Messier Construction RRM Inc.

Mousseau Land Clearing
New River Press

Osterman Propane
Preferred Plumbing & Heating 

Pro Equipment Rental
R.B. Homes Inc.

R.P. Iannuccillo and Sons Construction
Red Blue Digital Imaging

Riverhead Building Supply
Rhode Island Builders Association

Scituate Companies of Rhode Island
SDS Disposal Inc.

Smithfi eld Peat Co., Inc.
Southwick’s Zoo

Tartaglia Trucking Inc.
Trinity Excavating Inc.

Volvo Rents of Southboro
Wood & Wire Fence Co., Inc.

Framing begins
at future
Dubois home

Matt Parrott of Marcotte Construction Co. prepares to do some 
cutting as framing takes place at the Burrillville homesite. 
Working with him on July 8th is Will Hall.

By Paul F. Eno Editor 

Framing began on June 24th at the Burrillville site that will 
be home to wounded Marine veteran Kevin Dubois and his 
wife, Kayla. The project was organized by Homes For Our 
Troops, and Builders Helping Heroes (BHH), the Rhode Is-
land Builders Association’s charity, is handling. 
Cpl. Dubois, a native of Lincoln, lost both legs at the hip in 

2011 while on his second deployment in Afghanistan. 
With project costs expected to exceed $400,000, BHH proj-

ect supervisor David A. Caldwell Jr. said that donations of 
time, materials and money are still needed. Members may 
follow the progress of the project through monthly updates 
in The Rhode Island Builder Report and online at www.
BUILDERSHELPINGHEROES.org.
To donate time or materials, please visit www.BUILDER-

SHELPINGHEROES.org, contact BHH President Robert J. 
Baldwin at bob@rbhomesinc.com or (401) 255-6546, or Mr. 
Caldwell at dave.caldwell@caldwellandjohnson.com or 
(401) 885-1770.
Cash donations can be made by visiting www.HOMES-

FOROURTROOPS.org/dubois.
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RIBA Happenings

WHEN: Monday, September 23rd, 11 a.m. - 8 p.m.   
WHERE: Wannamoisett Country Club, 96 Hoyt Ave., Rumford 02916  
COST: $195 per player, $45 for dinner only (6-8 p.m.)    
DEADLINE TO REGISTER: September 16th.      
FOR INFORMATION AND TO REGISTER: Logon to www.RIBUILDERS.org, click 
on this event under the “Events Calendar,” or contact Elizabeth Carpenter at 
ecarpenter@ribuilders.org, or call (401) 438-7400. Cancellation deadline is 
September 16th.  

Help support RIBA’s charity, Builders Helping Heroes (BHH), while enjoying 
a day of golf, food and networking at the Rhode Island Builders Association’s 
22nd Annual Golf Classic. Registration and a buff et lunch will be from 11:30 a.m. 
to 12:45 p.m., with a shotgun start at 1 p.m. Play will be a modifi ed scramble. 
Cost includes lunch, greens fees, cart, dinner and a raffl  e ticket. Corporate or 
personal checks will be accepted. There will be a number of prizes.
All proceeds from the event will go to the work of BHH, which is currently 

building a house in Burrillville for a wounded veteran. (See page 6).
Please consider becoming a sponsor!

Annual Golf Classic to benefi t 
Builders Helping Heroes

RIBA Golf Classic: The Sponsorships

By Paul F. Eno Editor 

A series of free contractor “boot 
camps” led by industry expert Shawn 
McCadden will take place this fall at 
the Rhode Island Builders Associa-

Contractor ‘boot camps’ slated for RIBA this fall
tion’s East Providence headquarters. 
RIBA has teamed up with Andersen 
Corp. and several member suppliers 
to present the series of fi ve workshops.
● Marketing Boot Camp: Targeting 

the Right Customers, September 26th, 

sponsored by United Builders Supply 
Co., Inc.
● Estimating Workshop: Know 

What You’re Selling Before You Sell 
It, October 3rd, sponsored by River-
head Building Supply
● Financial Workshop: Small Busi-

ness Finances and Profi t Strategies 
for Non-Accountants, October 10th, 
sponsored by Coventry Lumber Inc.
● Sales Workshop: Smart Selling for 

Tough Times, November 7th, spon-
sored by Douglas Lumber, Kitchens & 
Home Center
● Production Workshop: You Sold 

It, Now You Need to Build It, Novem-
ber 14th, sponsored by National Build-
ing Products.
These workshops will provide edu-

cation in basic business practices. This 
will make for bett er contractors and 
bett er customers for RIBA’s supplier 
members, according to Donald Hamel 
of Andersen Corp., who conceived the 
idea for the program. He developed 
ideas for the workshops by accom-
panying several contractors on sales 
calls. This helped him see what work-
shops contractors needed, he said.
RIBA Executive Director John Mar-

cantonio said that the association em-
braced the opportunity to off er this 
educational series to contractors.
Members and non-members are wel-

come to att end. 
Watch The Rhode Island Builder Report, 

www.RIBUILDERS.org and your mail 
for more information, or contact Eliza-
beth Carpenter at (401) 438-7400 or 
ecarpenter@ribuilders.org.  

PRESENTING: Includes two complimentary players, nine tee signs, dominant sig-
nage at lunch and dinner, hat giveaway, speaking opportunity, mention in The Rhode 
Island Builder Report, a website link and mention in all RIBA social media, $2,000

PREMIER: Includes two complimentary players, six tee signs, a large 
sign at lunch and dinner, mention in The Rhode Island Builder Re-
port, a website link and mention in all RIBA social media, $1,000

SUPPORTER: Includes one complimentary player, two tee signs, a 
sign at lunch and dinner, mention in The Rhode Island Builder Re-
port, a website link and mention in all RIBA social media, $500

PATRON: Includes two tee signs, mention in The Rhode Island Builder Re-
port, a website link and mention in all RIBA social media, $300

FRIEND: Includes one tee sign, mention in The Rhode Island Builder Re-
port, a website link and mention in all RIBA social media, $75

RIBA THANKS THE SPONSORS 
OF OUR FALL BOOT CAMPS!

UNITED BUILDERS SUPPLY INC.
RIVERHEAD BUILDING SUPPLY

COVENTRY LUMBER INC.
DOUGLAS LUMBER, KITCHENS & 

HOME CENTER

NATIONAL BUILDING PRODUCTS 
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erously sponsoring this  
workshop. 
Discover how and why 

your business plan and 
exit strategy can help 
you identify your target 
customers and niche. 
Learn several highly ef-
fective marketing tactics 
that work if you know 
your targets. Find out 
how the Internet and your website can help the right pros-
pects fi nd you and your business, and learn how to assess 
the eff ectiveness and cost of your marketing strategies and 
tactics so you can maximize your return on investment.
Be able to identify what you can do yourself and where 

you will need help, and leave with at least six “big picture” 
considerations for creating a successful marketing plan to 
att ract your chosen targets.
Join us for refreshments and an opportunity to network 

after the workshop, which is free for members and non-
members.
This presentation has been approved for two hours of 

Massachusett s CSL continuing education credits: one in 
the business practices category and one in the elective cat-
egory.

The Education Pages

WHEN: Thursday, September 26th, 4 to 6 p.m.  
WHERE: Rhode Island Builders Association headquarters, 
450 Veterans Memorial Pky #301, East Providence 02914 
COST: Free for members and non-members 
DEADLINE TO REGISTER: September 20th  
FOR INFORMATION AND TO REGISTER: Logon to 
RIBUILDERS.org, click on this event under the “Events 
Calendar,” or contact Sheila McCarthy at smccarthy@
ribuilders.org or (401) 438-7400.

Industry expert Shawn McCadden will off er “Market-
ing Boot Camp: Targeting the Right Customers” at Rhode 
Island Builders Association headquarters in September. 
This will be the fi rst in a series of fi ve free business-basics 
workshops this fall, hosted by RIBA and off ered jointly by 
Andersen Corp. and sponsoring supplier members. See the 
list of sponsors on page 7.
RIBA thanks United Builders Supply Co., Inc., for gen-

First in a series

Marke  ng ‘boot camp’ slated at RIBA

Members are encouraged to contact the Rhode Island Builders 
Associa  on staff  at any  me for informa  on about their mem-
bership and its many benefi ts. RIBA’s headquarters is located at 
450 Veterans Memorial Parkway, Building # 3, East Providence, 
RI 02914. Hours are Monday-Friday, 8:30 a.m. to 5 p.m. Phone: 
(401) 438-7400, Fax: (401) 438-7446. Here is a list of staff : 

CONTACTING RIBA

John Marcantonio, Execu  ve Director 
jmarcantonio@ribuilders.org

Elizabeth Carpenter, Opera  ons/Project Manager
ecarpenter@ribuilders.org

Robin Barlow, Health Insurance ● rbarlow@ribuilders.org

Sheila McCarthy, Educa  on Coordinator ● smccarthy@ribuilders.org

Elise Geddes, Membership Rela  ons ● egeddes@ribuilders.org

Victor Dosoito, Bookkeeping ● vdosoito@ribuilders.org

Joyce Therrien, Agent
jtherrien@builderinsgroup.com

CONTACTING THE BUILDERS INSURANCE GROUP
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Member News

Lockheed Window Corp.

Owner & President: Michael S. Kosiver
RIBA member since: c. 1978
Focus: Commercial and residential windows
Serves: New England and New York
Founded: 1955
Based: Burrillville, Rhode Island

Member Profi le: Michael S. Kosiver of Lockheed Window Corp.

Manufacturing and contrac  ng: 
It’s a business he loves!

see KOSIVER...page 26

By Paul F. Eno Editor 

Mike Kosiver’s dad told him to be a banker, but Mike was 
determined to work in his family business. And today he’s 
owner and president of Lockheed Window Corp.
“I love this business!” Mike declares. “When I was 14 

years old, I started working in the factory, but everybody 
was afraid of me because I was the boss’s son. They fi gured 
that I didn’t know anything and they couldn’t yell at me, 
but they had to fi nd something for me to do. So I ended up 
outside on a hot summer day, painting the white rocks (in 
front of the building).”
Jeff  Kosiver, Mike’s dad, was a tough guy to please, so 

Mike painted the tops, let them dry, then painted the bot-

toms. By lunchtime, he was fi nished.
“I don’t know whether my co-workers 

were happy or sad, but I guess I’d proven 
myself. They let me back in the building to 
help load trucks, and the rest is history,” 
says Mike. “During my college summers, 
I went to work in the fi eld, installing com-
mercial windows.”
When he graduated from Bentley Col-

lege (now Bentley University) with a de-
gree in fi nance, Mike begged his dad to let 
him work at Lockheed.
“He said, ‘You don’t want to do this. Go 

be a banker.’ But I told him I loved this 
industry and he relented,” Mike remem-
bers. He took over installation operations 
in 1991, at a time when the company had 
three installation crews of three people 
each.
The company was founded as the Lock-

heed Aluminum Window Corp. in 1955 in 
Queens, New York, by Mike’s grandpar-
ents, Ben and Ruth Kosiver. The company 

later moved to Connecticut, then to Rhode Island in 1974, 
the same year that 4 year-old Mike moved to Coventry 
from St. Louis, where he was born. 
Jeff  got involved in the business in the early 1960s, then 

bought it from his parents in 1988. In his turn, Mike bought 
the company from his dad in 2009. Lockheed Window 
Corp. is still in its 1974 location, in the Pascoag section of 
Burrillville.
“We started out as a manufacturer that did a litt le con-

tracting. We’re a manufacturer today and business is grow-
ing, and now we sell to suppliers and independent lumber 
yards, not directly to contractors anymore,” Mike explains. 
“I love both sides of the business, but I was weaned in the 

construction fi eld. So Lockheed today really has two sepa-
rate operations, manufacturing and contracting, but it’s all 
in the same company.” 
  Today, Lockheed does $25 million-plus in annual busi-

ness, with roughly 75 percent commercial and 25 percent 
residential. And they compete with the big window manu-
facturers.
“Our Commercial Sales Division has grown to become a 

Michael S. Kosiver
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Eric Coury of 
Ameriprise Finan-
cial Group was the 
host at the June 
12th meeting of 
the Rhode Island 
Builders Asso-
ciation’s Profes-
sional Women in 
Building Council 
(PWB). 

The meeting took place in the confer-
ence room at Ameriprise Financial, lo-
cated at 1 Citizens Plaza in Providence, 
with a breathtaking view of down-
town from two walls of windows. 
“Everyone enjoyed meeting, net-

working, and the appetizers and wine 
from Café Nuovo,” commented PWB 
President Cheryl Boyd of Arnold 
Lumber Co.
The guest speaker was Beth Ham-

mond, regional vice president of Fi-
delity Inc., who led a very informative 
discussion on “The Five Key Financial 
Risks for Women and Strategies for 
Preparing.”
Along with Ms. Boyd, those att end-

ing included Carol O’Donnell of CRM 
Modular Homes; Joelle Sylvia, Roseli-
na Perlini and Tara Ransom of the Law 
offi  ces of Michael A. Kelly, P.C. 

By Kristen Brescia 
RICTA Director of Training

Do you know someone who, with the 
proper training, would make a fi ne 
carpenter? Do you know an appren-
tice ready to start or continue training? 
Now is the time to steer that person to 
the Rhode Island Construction Train-
ing Academy (RICTA).
Along with carpentry, RICTA off ers 

courses in electrical, HVAC, painting, 
plumbing, pipefi tt ing, roofi ng, sheet 
metal and sprinkler fi tt ing. RICTA is 
a state-approved apprenticeship train-
ing facility and has been training ap-
prentices since 1992.
This apprenticeship training pro-

gram begins the week of September 
9th, so it’s important to sign up by Au-
gust 31st.  Classes are held two nights a 
week, from 6 to 9 p.m. at our recently 
built Pawtucket school.  The evening 
class schedule enables students to 
work during the day.  For each level 
of the program, students must com-
plete 144 hours of study, as required 
by state regulations. Upon each year 
of completion, a certifi cate is issued. 
Upon completion of the program, 
credits can be transferred to the Com-

munity College of Rhode Island and 
applied toward an associate’s degree.
The RICTA curriculum has been de-

veloped under guidelines of the Na-
tional Center for Construction Educa-
tion and Research (NCCER), and it’s 
approved by the Rhode Island Dept of 
Labor and Training. All RICTA instruc-
tors are active in the fi elds they teach. 
In addition to classroom lectures and 
discussions, teaching techniques in-
clude hands-on training, guest speak-
ers and fi eld trips.
RICTA has two- or four-year pro-

grams designed to prepare students 
for a career in the construction indus-
try, but students must register every 
year in order to maintain their appren-
ticeship status. RICTA is affi  liated with 
Associated Builders & Contractors of 
Rhode Island (ABCRI). RICTA is also 
known as ABC School.
Members of the Rhode Island Build-

ers Association can send employees 
to RICTA for the same special price as 
ABCRI members. 
For further information about RICTA 

and its programs, visit www.RIC-
TA.org or contact Kristen Brescia at 
(401) 305-3510, e-mail kristen@ricta.
org. 

RICTA: Appren  ceship
training for workers

Ameriprise
hosts PWB

Eric Coury

R.I. Kitchen and Bath (RIKB) was re-
cently featured as a fi nalist in Archi-
tectural Digest magazine’s online bath-
room renovation design contest for 
a remodeling project done at an East 
Greenwich home.
The magazine accepts submissions of 

readers’ “before and after” renovation 
pictures, and RIKB’s project was cho-
sen as one of 15 fi nalists from among 

design projects from fi rms through-
out the country. The project could be 
named Best Bathroom Makeover and 
be featured in the magazine’s online 
reader showcase. 
The project was designed by RIKB In-

terior Designer Lynne Shore.
While the online poll is now closed, 

the results were not in as of press 
time. However, the East Greenwich 

project may be seen at: htt p://www.
ARCHITECTURALDIGEST.com/
decor/2013-06/reader-bathroom-ren-
ovation-slideshow_slideshow_After:-
East-Greenwich,-Rhode-Island_22. 
Based in Warwick, R.I. Kitchen and 

Bath is an award-winning design and 
remodeling fi rm specializing in kitch-
en, bath and interior renovations. Find 
out more at www.RIKB.com. 

Architectural Digest recognizes 
R.I. Kitchen & Bath for East Greenwich remodel 
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David and Laurie Baud of Baud 
Builders Inc. recently att ended a Na-
tional Association of Home Builders 
NAHB 20 Club meeting in Norfolk, 
Virginia.
The NAHB 20 Club is an exclusive 

benefi t that off ers members a unique 
chance to network and learn. Groups 
of 20 builders meet regularly for an 
open exchange of information and ad-
vice, with a focus on teaching builders 
from similar, non-competing busi-
nesses how to build bett er homes, im-
prove business practices, and increase 
customer satisfaction.
The featured speaker at the Norfolk 

meeting was Phillip Rea, principal of 
R2R Marketing, based in Chesapeake, 

Va. The company specializes in e-mar-
keting, social media management, and 
search engine optimization (SEO). Mr. 
Rea provided sales training to partici-
pants and addressed the importance 
of social media and business websites.  
 The agenda also included a tour 

of several bay-front homes in Cape 
Charles, Va. The Bauds also took a 
boat tour on Chesapeake Bay.
Baud Builders is a custom, high-end 

residential building company located 
in Wakefi eld. Along with NAHB and 
the Rhode Island Builders Associa-
tion, the company is active in the Na-
tional Association of the Remodeling 
Industry and the South Kingstown 
Chamber of Commerce.

Bauds a  end 
‘NAHB 20’ mee  ng

A primary member benefi t 
offered by the Rhode Island 
Builders Association is 
legislative advocacy. This is 
augmented by the Build-PAC 
program on the national, state 
and local levels. PAC events 
such as the one in Providence 
on June 6th raise money to 
support candidates who have 
sound economic ideas and 
who understand  our industry. 
Please support these events. 
 

-Executive Director 
John Marcantonio

PAC event draws 60 to Providence
By Paul F. Eno Editor 

Over 60 members and guests gath-
ered at the Waterplace Restaurant, 
Providence, on June 6th for the latest 
of the ongoing fundraising events to 
benefi t  the Rhode Island Builders As-
sociation’s national and state political 
action committ ees (PACs).

RIBA lobbyists Joseph W. Walsh and 
Gayle Wolf were on hand to update 
participants on the status of the as-
sociation’s legislative initiatives, and 
to explain exactly how a bill becomes 
law.
PAC activities such as this help ad-

vance the association’s advocacy by 
supporting pro-business candidates 
who understand the need for a strong 
housing sector. RIBA’s Legislative 
Committ ee puts in much hard work 
and many long hours on issues crucial 
to the housing industry and your busi-
ness. The PAC supports that eff ort.

See more information on RIBA’s leg-
islative program on page 1. To fi nd out 
more about future PAC events, watch 
The Rhode Island Builder Report, www.
RIBUILDERS.org, or contact RIBA 
Executive Director John Marcantonio 
at (401) 438-7400 or jmarcantonio@ri-
builders.org. 

Networking at the Rhode Island Builder’s Association’s PAC fundraiser at Waterplace 
Restaurant in Providence on June 6th are, from left, Eric J. Wishart of Civil CADD 
Services Inc., Joelle Sylvia of the Law Offi ces of Michael A. Kelly PC, and RIBA 
Executive Director John Marcantonio.
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What’s hot
this summer? 
The latest products
for builders and remodelers!

The Rhode Island Builder Report is pleased to bring you this look at state-of-the-art 
materials and services your suppliers are off ering for August 2013.

Advertisement

Rhode Island Builder Report Special New Products Section August 2013/3

NAHB COMPETITION 
REVEALS DESIGN TRENDS

The winners of the 2013 Best in American Living Awards 
(BALA) demonstrate that good design isn’t limited to 
high-end homes, and they’re a preview of design trends 

that your clients will see over the next few years, according to the 
judges who reviewed the entries in the annual competition spon-
sored by the National Association of Home Builders (NAHB).
Sixty-fi ve single-family homes, apartments and condos, remod-

eling projects and subdivisions were honored during the Interna-
tional Builders’ Show in Las Vegas in January. Some of the trends 
seen by the judges include:
High-quality detailing: Regardless of home size, buyers want 

authentic, high-quality detailing in all aspects of their homes.
Bathroom style and features: Bathrooms are becoming more 

compact while maintaining an open feeling. 
Kitchen features: The kitchen remains at the top of the home 

buyer’s priority list. The judges said they are seeing Carrara mar-
ble, cooking hearths and intricate light fi xtures this year. 
Rooms with different specialties: Specialty rooms such as 

outdoor cooking spaces, wine rooms and pet-friendly spaces are 
fi nding their way into traditional fl oor plans, said the judges.   

Lighting that illuminates: Spaces with lots of natural light are 
being enhanced by intricate lighting fi xtures, like crystal chan-
deliers. 
Ceiling treatments: The judges agreed that it’s not just about 

what to put on the walls and the fl oors anymore. 
Multi-generational living options live on: The judges said 

they are seeing fl exible fl oor plans with multiple master bed-
rooms, and space to put in elevators. To see examples of these 
winning home designs, visit www.NAHB.org/bala. ▲
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At Arnold Lumber Co.: Waypoint Living Spaces®

Why should your clients 
bother remodeling 
their homes if they still 

can’t fi nd anything? Whether it’s 
a kitchen or a bathroom, an offi ce 
or any other living space in their 
homes, Waypoint Living Spaces®, 
a new line being offered by Arnold 
Lumber Co., provides functional 
storage and other accessories to 
add more room to their rooms. 
Products include cabinet doors, 
hardware, custom moldings, glass doors and many accessories for storage and organization. 
The perfect kitchen, bathroom or home offi ce is so much more than just a door style and fi nish. It’s the details and 

functionality that will defi ne your customer’s unique living space! 
Waypoint offers a wonderful selection of hardware styles. From more traditional designs with the look of aged metal 

to brushed elements that go perfectly with today’s stainless steel fi nishes. You’re certain to fi nd hardware selections that 
beautifully match your customer’s style. Waypoint cabinetry is proudly manufactured in the United States of America. 
Headquartered in Winchester, Virginia, the company takes pride in contributing to a better quality of life for Americans 
while fortifying the economy with jobs and products that are built to last. We at Arnold Lumber are proud to feature 
their products!

Arnold Lumber Co., West Kingston, Wakefi eld, Bristol, R.I. • 401-783-2266 • arnoldlumber.com Page 2

At National Building Products: 
The FLOOR LOC System

National Building Products worked with Boise Cascade to 
develop the FLOOR LOC process in their own manufacturing 
facility. Imagine eliminating time-consuming steps and 

improving the fl ooring process. With the FLOOR LOC System, framers 
put down one sheathing panel after another without constantly stopping 
to apply adhesive to the next section. How much time will that save your 
crew?

Along with engineered fl ooring systems, National Lumber also offers pre-cut roof rafter systems. Find out what your 
fellow contractors think about these products at national-lumber.com/testimonials. Typical comments:
“I must admit I was skeptical about pre-cut rafters, but after the pre-engineered fl ooring system came together 

so nicely, you earned my confi dence. Our reputation depends on building custom homes to exact standards. The 
coordination between the fi eld and your shop was fl awless, and the fi nal product was installed quickly and without 
issues....”
“We are thrilled using this roof system. We will never cut another roof. I was amazed at how perfectly everything fi t 

together....”
“I wanted to...thank you all at National for a job well done here at 47 Wilsondale....from the deliveries and pricing to 

the unbelievable value in the pre-cut rafter package, this project could not have gone more smoothly.”
National Building Products, Warwick, R.I. • 401-921-0400 • national-bp.com Page 7
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At Beauchemin Lumber: 
TimberTech® Decking Materials

TimberTech®, a leading manufacturer of alternative decking 
materials, has expanded its best-selling Earthwood 
Evolutions® product line to include the terrain collection, 

now available at Beauchemin Lumber. Joining the tropical and 
natural collections, this new color palette features two long-
lasting colors—brown oak and silver maple, as found in nature.
“Earthwood Evolutions continues to exceed expectations for 

aesthetics and scratch, stain and fade resistance,” said Toby Bostwick, director of product management for TimberTech. 
“From the Terrain Collection, customers can expect the same high performance qualities, backed by the same 25-year 
fade and stain warranty as our other Evolutions planks.”
Earthwood Evolutions is a fully-capped plank that features TimberTech’s HydroLock™ technology, creating 

wonderful aesthetics, rugged durability, and superior moisture resistance. It features a fl at grain surface pattern that 
doesn’t trap dirt and has variegated color designed to achieve a true hardwood appearance. Planks come in either a 
grooved profi le, which works with TimberTech’s CONCEALoc® hidden fastening system, or a solid profi le, which can 
be face-screwed using TimberTech’s TOPLoc™ screws. Planks are available in 12-, 16- and 20-foot lengths.

Beauchemin Lumber, Woonsocket, R.I. • 401-762-1657 • beaucheminlumber.com Page 3
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RIBA members are always encouraged 
to run for public offi  ce on any level, and 
to serve on appointed boards and com-
missions. RIBA members who serve 
include State Senator Frank Lombardo 
III and Warwick City Councilman Ed 
Ladouceur, co-chair of this committ ee.
This allows you to bring your profes-

sional knowledge to deliberations that 
can aff ect our industry. If you are con-
sidering a run for offi  ce, we want to 
hear about it. Contact RIBA Executive 
Director John Marcantonio at (401) 438-7400 or jmarcanto-
nio@ribuilders.org.
We also need to hear from you about local issues of rel-

evance to our industry. No one is in a bett er position to 
follow local issues in your own community than you are. If 
something of concern arises locally, please let John know.
Working together, we can accomplish much!

Legislative/Regulatory News

Teamwork makes for a great year

Steven Carlino Ed Ladouceur

RIBA’s Legislative Committee
Steven Carlino, Co-Chairman

Douglas Lumber, Kitchens & Home Center
Edgar N. Ladouceur, Co-Chairman

Stormtite Co., Inc.

John Anderson
Insurance Reconstruction Services/Tech Builders

Robert J. Baldwin
R.B. Homes Inc. 

John Bentz
Property Advisory Group Inc.

Frank Bragantin
Ferland Corp.

David Caldwell
Caldwell & Johnson Inc.

Thomas D’Angelo
Terry Lane Corp./Progressive Realty Group

Michael DeCesare
DeCesare Building Co., Inc.

John Dooley
Home Safe Home

Roland Fiore
South County Sand & Gravel Co., Inc. 

Barbara Gallison
Newport Plate & Mirror Glass

President Felix A. Carlone, Ex Offi cio
F.A. Carlone & Sons

Thomas A. Hanley
Law Offi ce of Thomas A. Hanley

Dean Martineau
Dean W. Martineau Carpentry & Painting

Carol O’Donnell
CRM Modular Homes

Stephen Olson
DePasquale Bros. Inc.

J. Robert Pesce
Lehigh Realty LLC.

John Pesce
Lehigh Realty LLC.

Scott Rabideau
Natural Resource Services

Timothy Scanlon
Government Strategies Inc.

Joseph W. Walsh
Government Strategies Inc.

Gayle Wolf
Government Strategies Inc.

John Marcantonio
Executive Director, Rhode Island Builders Association 

Eric Wishart
Civil CADD Services Inc.

It was all about teamwork.
The Rhode Island Builders Associa-

tion and the state’s residential con-
struction industry had a very suc-
cessful year at the State House. Six 
measures that were important to our 
industry were passed and, as of press 
time, two had been signed into law by 
Gov. Lincoln D. Chafee.
This success took place because so 

many RIBA members made the eff ort 
to contact their senators and represen-

tatives, the legislative leadership, and by testifying on these 
issues before legislative committ ees.
This is what we can accomplish when we work together! 

It won’t be long before our eff orts for the 2014 General As-
sembly session begin. So please be prepared to help your 
industry, your state and yourself by helping your trade as-
sociation’s legislative advocacy.

www.ribuilders.org August 2013/21
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Legislative/Regulatory News

RIBA will have a voice in the process.

By Paul F. Eno Editor 

Rhode Island’s Storm Water Design and Installation Stan-
dards Manual is under rewiew by the Dept. of Environmen-
tal Management, but there is no indication so far that regu-
lations will be tightened.
That’s the word from Thomas E. D’Angelo of Terry Lane 

Corp./Progressive Realty Group, co-chairman of the Rhode 
Island Builders Association’s Environmental Committ ee.
“RIBA is represented on the stakeholders group, and sev-

eral more meetings are planned. DEM is looking at what 
problems we’ve had with the current regulations,” Mr. 
D’Angelo said. 
“The regulations won’t necessarily get more stringent. 

The problem is that no-one has really done any subdivi-
sions since the regulations have been in force, so their ef-
fect really isn’t well known and the cost hasn’t been fi gured 
in. Also, the permit-extension legislation (see page 1) has 
meant that older approvals are still in eff ect,” he added.
It is also unknown whether the regulations would cause 

loss of buildable lot area, Mr. D’Angelo pointed out.

“If you have a drain-
age easement on your 
lot, this is subtracted 
(from the buildable 
area) in some cases. 
Also, the operation 
and maintenance (of 
drainage) has been an 
issue.”
The regulations place 

a heavy emphasis on 
low-impact design 
(LID) principles, and this is behind the issues of concern, 
according to Mr. D’Angelo.
“We’re also talking about more education about the regu-

lations for town offi  cials and contractors, and more guid-
ance on how to do many of the things that LID requires,” 
he added.
Along with Mr. D’Angelo, Environmental Committ ee Co-

Chairman Timothy A. Stasiunas of the Stasiunas Compa-
nies and Scott  F. Moorehead of SFM Engineering Associ-
ates represent RIBA on the stakeholders committ ee.

Watch The Rhode Island Builder Report for more informa-
tion as this issue develops.

Stormwater regula  ons are under review

Thomas E. D’Angelo, Timothy A. Stasiunas
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Legislative/Regulatory News

A Conversa  on with...

Pamela Rubinoff
Coastal Management Extension Specialist
Pamela Rubinoff  B.C.E. joined the 

University of Rhode Island’s Coastal 
Resources Center in 1996, and now 
heads the Climate Change and the Coast 
Program. She works on both U.S.-
based Rhode Island Sea Grant initia-
tives and on international development 
programs. Her focus is on “building 
resilient coastal communities through 
technical assistance, policy creation, ca-
pacity building and outreach, working 
in collaboration with various partners, 
including local and state offi  cials, con-
servation and development organiza-
tions, university faculty and students.” 
Ms. Rubinoff  earned her civil engineer-
ing degree at the University of Dela-
ware. She is co-author of Adapting to 
Coastal Climate Change: A Guide-
book for Development Planners and other publications.

THE BUILDER: There is concern in the residential con-
struction sector that further code revisions in response to 
sea-level changes could be a regulatory overreaction from 
people who know litt le about actually building homes. 
Where is the proof that current Rhode Island require-
ments are not suffi  cient?

RUBINOFF: The team working with us (on dealing with 
sea-level rise) includes the state building code commis-
sioner, fl oodplain managers, social policy people, land-use 
planners, myself as an engineer, representatives from the 
Coastal Resources Management Council (CRMC) and from 
the building industry. 
In the past, we’ve brought recommendations to groups 

like the Rhode Island Builders Association, and RIBA is 
now joining us in the new Coalition of Community Leaders 
(CCL) as we work with the Rhode Island Shoreline Change 
Special Area Management Plan (SAMP). The initial meet-
ing will be in July.
We recognize that we need a variety of stakeholders, and 

we want to engage them from the beginning to help iden-
tify the issues and the solutions. RIBA is at the table. 
This is all based on past experience. We even have shell-
fi shermen at the table for our shellfi sh management plan. 
We have an interdisciplinary group looking at the science 
and the policy implications.

THE BUILDER: But where’s the 
proof? Or do we know this yet? 
Maybe current requirements are 
suffi  cient.

RUBINOFF: One only has to look 
at the devastation caused by Hur-
ricane Sandy last October, which 
damaged almost 350,000 homes in 
New Jersey and New York. Flood-
ing from that storm extended far 
beyond the areas mapped by the 
Federal Emergency Management 
Agency (FEMA). And it exceeded 
the elevation by several feet in some 
areas. 
The current building standards are 

based on past information. So FEMA 
has, for purposes of insurance, es-

tablished minimum building requirements. They look at 
what the path of the storm was, the intensity of wind and 
waves, and the sea level. So that’s our baseline. Since then 
there have been recommendations in Rhode Island based 
on the fact that we didn’t even see the full intensity of the 
storm. Sandy was not a hurricane here. It was far below 
hurricane strength. 
So we start to see implications that some of our past prac-

tices are not good enough. And while current standards 
may be bett er (than in the past), they still aren’t likely to 
withstand storms of today and the future, which are get-
ting worse. With the expected sea-level rise of a foot or 
more by 2050, which is within the window of the 30-year 
mortgage, there will be diff erent conditions than there are 
today. And again, today’s standards are based on the past, 
not on the present and future.
 
THE BUILDER: Sandy’s damage was caused by sand 

erosion occurring during a moon tide. How aff ected were 
buildings built to today’s standards and elevations?

RUBINOFF: Proper planning should be for the worst-
case scenario. So even some of the homes in Westerly that 
were elevated were damaged. That might have been be-
cause of improper piling depths, etc. And we have still 
not seen all the reports from the building offi  cials, and I 
would like to follow up with those offi  cials in Westerly and 

see INTERVIEW...next page
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see INTERVIEW...next page

Charlestown to see how some of the newer buildings stood 
up to the storm. I haven’t seen the post-Sandy reports that 
FEMA puts out. But, once again, some of those buildings 
were damaged, so that could have been because of poor 
design or more erosion than we expected. I need more in-
formation.

THE BUILDER: Proponents of increasing building 
heights or freeboard say that this is a minor expense. 
RIBA members point out, however, that there are many 
costs involved, such as cement and roof-line redesigns. 
Also, areas where stairs can be installed become limited 
and elevators may become necessary, especially for the 
elderly and handicapped. Mechanical equipment might 
no longer fi t in the att ic, and aesthetics for the owners 
and abutt ers can be disrupted. Are these factors being 
considered?

RUBINOFF: We go by reports that come out of FEMA 
directly. FEMA gives us ideas on the cost. There was a 2006 
report, and a more recent (one). So FEMA puts out some 
of these numbers: How much can I save if I increase free-
board? We also use some information from the Massachu-
sett s Offi  ce of Coastal Zone Management.

Very good point, though. We would have to go back and 
look at exactly what (the information) incorporates. We 
would welcome the opportunity to go through that infor-
mation with RIBA to get the local cost information. And we 
have to remember that the costs we’re given are averages.
There are savings for homeowners on their fl ood insur-

ance. Over a 30-year period, if the house is one foot above 
base fl ood elevation (in an A zone), the owner could save 
$25,000. The state building code currently calls for that 
one-foot above base fl ood elevation. That’s really valuable.

In a V zone, in that same period of time and with one foot 
above base fl ood elevation, a homeowner can save $80,550 
in premiums.
(As defi ned by FEMA, A zones are areas with a 1 percent an-

nual chance of fl ooding and a 26 percent chance of fl ooding over 
the life of a 30-year mortgage. V zones have additional hazards 
associated with storm waves. Editor)
If you look at two feet above base fl ood elevation, in a V 

zone you could save over $136,000 over the 30-year period. 
As for the costs of increasing the freeboard, we get our 

information from FEMA’s 2006 report. They say that the 
expense “of incorporating freeboard is surprisingly low, 
generally adding only about. 0.25 to 1.5 percent to the to 
the total construction cost.”
(The FEMA document is “Evaluation of the National Flood In-

surance Program’s Building Standards.” Editor)
That’s where we got the amount of money people could 

be saving. So the small increase in mortgage payments is 
often more than off set by the savings in insurance premi-

ums. Our colleagues in Massachusett s use that as well. 
They also have a one-foot freeboard requirement.
As far as the cost, in certain areas, the communities and 

the state are looking at infrastructure and the storm conse-
quences. The roads themselves might have to be elevated 
or relocated. So the question arises: If you elevate or move 
a road, what happens to the house next to it?
So this needs to be an overall planning issue. It’s not just 

about the house, it’s also about the utilities and the neigh-
borhood. 

THE BUILDER: With height requirements increasing, 
existing houses that are below base fl ood elevations may, 
in some cases, have roofs lower than the new construc-
tion’s fi rst fl oor. In a disaster scenario, will such struc-
tures damage the new ones?

RUBINOFF: Any structure not built to today’s standards 
within these fl ood-hazard areas may, in fact, damage near-
by structures that are built to code. Older structures do be-
come projectiles in many instances. 
The new regulations do not apply retroactively to exist-

ing homes. If you build your home to current standards 
and my house is built to the old standards or isn’t main-
tained, my deck could fl oat into your living room. Because 
we don’t have all new building stock, that’s going to be an 
issue. The new regulations apply only to new structures or 
substantial improvements. That’s the challenge.

THE BUILDER: Some members say that regulators are 
basing these codes on insurance losses and damage from 
a “perfect storm.” Is that true?

RUBINOFF: No. Our feeling is that FEMA is looking at 
past storms. It isn’t looking at increased storm surges, and 
it doesn’t incorporate sea-level rise. In fact, some of the new 
FEMA maps actually lower the standard. They changed 
the way they look at certain storms, and they aren’t incor-
porating some issues from the storms of 1938 and 1954. 
We think that’s a mistake, and we’ve communicated to 

FEMA that these maps do not depict a worst-case scenario. 
And again, the storms we’re seeing now are much stronger 
than they were in the past.

THE BUILDER: Would it be a good idea to ban recon-
struction if a home in one of these areas is destroyed in 
a storm?

RUBINOFF: That would be a site-specifi c question. The 
SAMP is going to look at diff erent areas along the entire 
shoreline, and at the risks: fl ooding, sea-level rise and ero-
sion together. You can identify which areas are more vul-
nerable than others, and then you can start to answer that 
question about where you would encourage rebuilding.

INTERVIEW...from previous page 
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As I said before, it’s not just about the house, it’s also 
about the utilities and the neighborhood. Decisions like 
this need to be made on a neighborhood basis, and you 
might come up with diff erent answers in Charlestown as 
opposed to Wickford. 

THE BUILDER: Is it just in the United States, or are new 
fi rst-world nations such as China, India and Brazil, with 
their now-huge “carbon footprints,” taking the same or 

major competitor in the aluminum window, curtainwall, 
storefront and door-fabrication market” in New England 
and New York, Mike says.
The company has a partnership with ENERGY STAR® 

and is currently working on a $2.4 million commercial win-
dow project at Somerset Berkley Regional High School in 
Somerset, Mass.  
Lockheed joined the Rhode Island Builders Association in 

the late 1970s, and Jeff rey Kosiver sat on the RIBA board 
for years.
“What we most appreciate about RIBA are the opportuni-

ties for networking and exposure,” Mike says. “You’ll fi nd 
us at social events like the Annual Outing and Clambake.”
His sales people also take advantage of many RIBA class-

es and seminars.
All things considered, Mike Kosiver is very pleased that 

he didn’t become a banker.

similar regulatory steps?

RUBINOFF: I’m not personally  involved in China, India 
or Brazil, but there are two issues here. One is about re-
ducing the carbon footprint, or greenhouse gas emissions. 
The other is talking about diff erent standards for how and 
where to build. I understand that Brazil is looking at these 
things in terms of how they are planning communities and 
what they need to do in places like Rio de Janeiro. 
India has had huge fl oods, even recently. I understand 

they are looking at what they need to do to reduce the 
huge human devastation. For Rhode Island as well as these 
countries, this issue is about adapting to climate change so 
that it has less impact on human lives. 
It’s also about resilience. How do we as a community 

bounce back bett er? After a northeaster, people want to get 
back into their homes and neighborhoods as soon as pos-
sible. If those homes and neighborhoods are built bett er, 
safer and are bett er able to stand up to these disasters, the 
people will be able to get back to their lives quicker. 

KOSIVER...from page 10
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For years, local governments have pursued arrangements 
with developers to extract certain concessions in exchange 
for allowing them to develop property. For example, a town 
might ask a developer to improve a street in anticipation of 
the increased traffi  c that a development would bring. 

In what the National Association of Home Builders con-
siders a major victory for residential builders, developers 
and property-rights advocates, the U.S. Supreme Court on 
June 25th issued an opinion that directly aff ects the law that 
applies to such conditions, called “exactions.” The case is 
Koontz  v. St. Johns River Water Management District, and 
the opinion is available at: www.SUPREMECOURT.gov/
opinions/12pdf/11-1447_6j37.pdf. 
NAHB led a coalition of 16 associations, which together 
fi led a “friend of the court” brief in the case.  

Facts of the case
The St. Johns River Water Management District oversees 

groundwater and surface-water resources in all or part of 
18 counties in northeast and east central Florida. 
Coy A. Koontz  owned 14.2 acres of vacant land in this re-

gion and wanted to develop 3.7 acres of the property. He 
applied to the district for permits to dredge and fi ll 3.25 
acres of wetland. In exchange, Mr. Koontz  off ered to dedi-
cate the remainder of his property (roughly 11 acres) to the 
State of Florida for conservation. The district rejected the 
proposal and demanded that Mr. Koontz  pay to enhance 
50 off -site acres of wetland on district property located up 
to 7.5 miles away, replacing culverts and plugging some 
ditches. Mr. Koontz  refused. As a result, the district denied 
his permit applications, and he brought the lawsuit.
Since the late 1980s, the Supreme Court has held that an 

exaction is not constitutional unless it has a “nexus” to a 
governmental purpose and it is “roughly proportional” 
to the impact of the proposed development. In law, this is 
known as the Nollan/Dolan test, named after two Supreme 
Court cases. 
In one case, the court observed that requiring a dedication 

of private property in exchange for a building permit was 
“out-and-out extortion” unless it could be shown that the 
private development imposed a burden on public facilities 
or resources, and the dedication would mitigate such im-
pact. This became known as the “essential nexus” between 
a legitimate state interest and the permit condition.
In the second case, the justices ruled that the government’s 

requirement would be an unjustifi ed “taking” of private 
property unless the exaction was roughly proportional to 
the impact.
Based on these court precedents, the Nollan/Dolan test is 

meant to protect property owners from overzealous land-
use permitt ing offi  cials. Until the Koontz  ruling, there were 
still two unanswered questions:
1) Is there a diff erence between the government denying 

a permit because the landowner won’t agree to a burden-
some condition, as opposed to the government granting a 
permit with conditions att ached?
2) Is the Nollan/Dolan test limited to exactions of land (for 

example, the government asks that 10 percent of the land 
be set aside as a park), or does it also apply to monetary 
actions (for example, government asks for $10,000 to go to-
ward building an off -site park)? 

The decision in Koontz
The court ruled that the Nollan/Dolan principle applies 

equally to situations where the government denies a per-
mit and where the government grants a permit with condi-
tions. In other words, if a property owner refuses to agree 
to unreasonable conditions in a permit, and the govern-
ment denies that permit, the government cannot later ar-
gue that there was no constitutional violation because the 
permit was never granted. 
The Court also ruled that monetary exactions are subject 

to the same Nollan/Dolan analysis as land exactions. So it 
makes no diff erence if the government demands that the 
landowner give up real property or money as a condition 
to obtaining a permit. 
“This is a huge victory,” said Thomas Ward, NAHB vice 

president for legal advocacy. “The decision gives landown-
ers ammunition to fi ght permitt ing offi  cials who att empt to 
hold up approvals until the landowner surrenders to their 
extortion.”  

EXACTIONS...from page 1
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Robert H. Minia   II, 
 Minia  ’s Home Imp./Custom Homes
Ma  hew R. Doyon, MRD Woodworking LLC
Nelson E. Girard, N&D Builders, Ltd.
Daniel T. Nardelli, Nardelli Builders, Inc.
Kamal R. Hingorany, 
 Narraganse   Engineering, Inc.
Michael McDole, Na  onal Building Products
Christopher Morra, 
 Na  onal Security & Fire Alarm
Charles K. Belshe, 
 New Concepts Construc  on, Inc.
Joseph H. Germain, 
 New England Infrastructures
Greg Skoutas, Newport Fed
Barbara Gallison, 
 Newport Plate & Mirror Glass
Bill Morrone, 
 NE Oil & Propane, Inc./UNCAS Gas
Rachel E. Northup, 
 Northup’s Service Center, Inc.
Phillip Notargiacomo,
 Notargiacomo Construc  on, Inc.
Julie Monte, Oak Hill Farm, LLC
Harvey Cataldo, Ocean State Blueprint, Inc.
John Lombardi, Orchard Group, LLC
Frank DeSimone, Park Electric Co., Inc.
Paul R. Mumford Jr. 
 Mumford & Son Cesspool Svcs., Inc.

Paul B. St. Amand,
 Paul St. Amand Design/Builder, Inc.
Thomas Pearson, Pearson Building, LLC
Colin P. Kane, Peregrine Group, LLC
Anthony A. Geruso Sr., Promac, Inc.
Vincent Marcantonio Jr., 
 ProProducts Web Design
Robert F. Quirk, R. Quirk Excava  on, Inc.
Richard E. Mar  n, R.E. Mar  n Constr. Co.
R. Lawrence Moore , 
 Renaissance Insurance Group, LLC
Michael Sliney, RI Sep  c Services, Inc.
Antonio G. Ribeiro, Ribeiro Design & Constr.
Karson Kimpel, Richie’s Insula  on, Inc.
Paul Dubuc, RISSCO Fabrica  on Inc.
Bill Hofi us, Riverhead Building Supply
Robert Cioffi  , Robert Cioffi   Construc  on
Roland W. Bacon, 
 Roland W. Bacon & Sons, Inc.
Timothy M. Smith, Rossini & Smith Cos., Inc.
Stephen E. Voisinet, S.E. Voisinet Tile Works
Gordon Brayton, Scituate Lumber, Inc.
Saba  no J. Corrado, SDS Disposal, Inc.
Ernest E. Nascimento, SHS Pest Control Corp.
Lynn Gibbons, South County Cabinets, LLC
Lou Raymond, 
 South County Habitat for Humanity
Ronald T. Lariviere, Stateside Vinyl Siding Co.
Stephen A. Feole II, Stephen’s Masonry, Inc.
Gregory Sevigny, Stephenson’s Constr. Co.

Don W. Stone, Stone’s Selected Proper  es
Hugh A. Fisher, Sturbridge Home Builders, Inc.
Patrick J. Sullivan, 
 Sullivan Constr./Dev. Co., Inc.
Douglas Beal, SunDog of New England, LLC
Thomas F. Buxton III, T.F. Buxton, Ltd.
Thomas W. Parker, T.W. Parker Builders
Ian Thompson, 
 Thompson Woodworking & Design
Thomas R. McLaughlin, TM Electric
Thom Marandola, Tomark Construc  on, Inc.
Timothy O’Neill, Top of the Line Fabricators
Joseph W. Lima Jr., Town Electric, Inc.
Josh Comerford, 
 Tucker Development Group, LLC
Vincent J. Scopelli  ,
 Vee-Jay Floor Covering, Inc.
Allen DeVasto, Versatex
Peter Driscoll, Vinyl Solu  ons
John Carbone, Vortex, Inc.
Michael C. Artesani Jr., 
 W. Artesani & Sons, Inc.
Robert Bove, Warwick Pain  ng Co., Inc.
Dan R. King, Wickford Home Services
James H. Woloohojian, 
 Woloohojian Realty Corp.
Alma Felix Green, 
 Women’s Development Corp.
Arthur Dwyer, 
 Wood’s Hea  ng Service, Inc.

MEMBERS...from page 3
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The main sponsors of this bill were 
Sen. Michael J. McCaff rey (D-War-
wick) and Rep. Nicholas A. Matt iello 
(D-Cranston).
Mr. Marcantonio stressed that mem-

bers should not expect permits to be 
extended again when this act expires.
Also passed and signed into law in 

July was legislation establishing a task 
force to study the creation of a single, 
statewide system of regulations for  
onsite wastewater treatment systems 
(OWTS) and wetlands. The task force, 
which will include representatives of 
the business, environmental and de-
velopment communities, as well as 
municipalities,  is to present its recom-
mendations during or before January 
2015.
When the new, statewide system is 

adopted, it will replace local OWTS 
and wetlands regulations.
Thomas E. D’Angelo of Terry Lane 

Corp./Progressive Realty Group, co-
chairman of RIBA’s Environmental 
Committ ee, will represent RIBA on 
the task force.   
The bill was proposed by civil engi-

neer Gary S. Ezovski, who co-chairs 
the Regulations Subcommitt ee of the 
Annual Rhode Island SBA Economic 
Summit and represents no trade or 
interest group. It was supported by a 
coalition of Rhode Island business in-
terests, including RIBA.
The main sponsors were Sen. Erin 

P. Lynch (D-Warwick, Cranston) and 
Rep. Patricia A. Serpa (D-West War-
wick, Coventry, Warwick).
“Along with the general business 

community in Rhode Island, RIBA 
believes that the current tangled web 
of local environmental regulations is 
unnecessary and harms the economy. 
RIBA supported this bill because it 
will lead to a single approval author-
ity, DEM, and eliminate the local 
regulatory and permitt ing processes. 
This legislation might lead to stricter 
statewide standards, but it will cre-
ate a clear, predictable and reliable 
regulatory process. This will stream-
line permitt ing and be a benefi t to the 

industry, helping Rhode Island build 
again,” Mr. Marcantonio said.
“We also believe that this legislation 

will improve environmental protec-
tion because that will no longer be car-
ried out according to town borders.”   
Four additional bills, all proposed 

and supported by RIBA, passed the 
General Assembly and awaited ac-
tion by the governor as of this writing. 
These included:
The “Notice Bill,” which will re-

quire cities and towns to establish 
and maintain a public notice e-mail 
registry in order to notify those on 
the registry about any changes to lo-
cal subdivision regulations or zoning 
ordinances. Participants’ names and 
e-mail addresses would be placed on 
the registry by request.
“This is a major property rights issue, 

since many landowners are not being 
adequately informed about local de-
liberations and decisions that aff ect 
their rights. It will also be important 
for all RIBA members to sign up for 
their local registries in order to stay 
informed about these local actions,” 
Mr. Macantonio said.
The “Spec Housing Bill” will elimi-

nate any local inventory tax on new 
residential construction by preventing 
cities and towns from collecting taxes 
“at full and fair cash value” until that 
property is either occupied or sold, for 
up to two years. If the bill becomes 
law, it will take eff ect on Jan. 1, 2014.
“This bill encourages speculative de-

velopment with the intent of creating 
an inventory of housing in the state, 
which is so desperately needed,” Mr. 
Marcantonio stated.  
The “Slope Bill” will prevent the 

slope of land from being deducted 
from a land calculation. It will put 
slope back into place in calculating lo-

cal zoning density.
The “Home Inspector Licensing Bill” 

sets out the requirements for licensure 
and mandates that all home inspectors 
be so licensed
Also passed by the General Assembly 

was Gov. Chafee’s budget, which in-
cludes a restoration of the state’s His-
toric Tax Credit (HTC), supported by 
RIBA, but with an unprecedented pro-
vision, opposed by RIBA, that requires 
developers to use only contractors and 
subcontractors who participate in reg-
istered apprenticeship programs if 
they have fi ve or more employees. 
RIBA’s Legislative Committ ee be-

lieves that this provision would shut 
out non-union contractors. The pro-
vision would apply to projects of $10 
million or more.
Two key bills that RIBA actively op-

posed did not make it to a fl oor vote. 
These included the “Apprenticeship 

Bill,” which would have created un-
reasonable apprenticeship rules for 
state, municipal and quasi-govern-
ment contracts over $1 million. The 
bill would potentially have kept 80-
plus percent of the industry from bid-
ding on government projects, accord-
ing to Mr. Marcantonio.
“The second of these bills was the 

‘Independent Contractor Bill,’ which 
would have changed the defi nition of 
an independent contractor, wreaking 
havoc on the industry,” he added.
Altogether, RIBA’s Legislative Com-

mitt ee monitored an additional 50 
bills related to other issues of concern 
to the industry. 
To learn more about these issues and 

to fi nd out how you can help as the 
2014 session of the General Assembly 
approaches, contact Mr. Marcanto-
nio at jmarcantonio@ribuilders.org or 
(401) 438-7400. 

DEADLINES FOR THE NEXT  ISSUE
For the SEPT. issue, all copy, ads and photos must be to us by

FRIDAY, AUGUST 2
Send material to The R.I. Builder Report, c/o RIBA, 

450 Veterans Memorial Pkwy., Suite 01, East Providence, RI 02914
or e-mail to builder@newriverpress.com. Fax: (401) 356-0913
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